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INTRODUCTION

We investigate how financial advisors impact bequest motives using data
from DNB (De Nederlandsche Bank) Household Survey. We employ
three approaches. First, a regression discontinuity (RD) design based on the
timing of mortgage commitments by Dutch households reveals that
individuals with mortgages are 8 pp more likely to plan for bequests. We
attribute this effect to the role of financial advisors, whom individuals are
exposed to during the mortgage process. To provide direct evidence, we
exploit the 2013 ban on mortgage broker commissions in Netherlands and
find that, on average, households with mortgages are 15 pp less likely to
bequeath post-event. Finally, we instrument reliance on financial advisors
using the number of bank branches in each province and find a positive
relationship. We explain the channel through which advisors impact bequests
using individual’'s long term beliefs and financial advisor’'s role in shaping
individual priors.

Bequest Choices
(attitudes and tool )

Financial Literacy HH Wealth Living Child
Marital status

Hypothesis: FAs impact bequest motives (probability of bequeathing) as well as objective bequest decisions
such as medium of wealth transfer. However, less evidence that they are able to influence personal bequest
decisions such as conditions for bequeathment that is driven more by personal preferences.
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DISCUSSION

Initial attempt to understand external drivers of bequests in the form of financial advisors' influence with impact on life cycle model.

* Find influence to be more pronounced for bequest motives involving actual bequest amounts and mediums of bequest but not on decisions
involving personal beliefs such as conditions for bequeathment.

* Main identification comes from RD design (mortgage commitments as intervention), DiD framework (exogenous 2013 ban on commissions which is
a direct test of FA influence) and IV (instrument reliance on FA with province branches). Unique mortgage and advisory landscape in Netherlands.

* Further rule out alternative explanations via sub-sample tests as individuals with children show similar 'jump' in bequest motives post initial
mortgage undertaking. External validity from HRS data.

* Results vary when using initial engagement with FA as intervention; likely due to less complete data compared to mortgage undertaking.

Explain channel via individual investor's long term beliefs and impact of FAs on individual priors.

REFERENCES (sample) Acknowledgement
1. Ameriks et al (2007): The Joy of Giving or Assisted Living? Using Strategic Surveys to Separate Public Care Aversion From Bequest Motive OISTUENLS (CETEe (R, St MEleltie, Iz, (T

. C . . ] ) | Pistaferri, Byoung-Hyoun Hwang and conference par ticipants of
2, Choi and Robertson (2020): What matters to individual investors? Evidence from the horse's mouth the AFA 2025 meeting for helpful comments and suggestions. We
3. De Nardi (2004): Wealth inequality and intergenerational links also thank participants of the 2024 Australasian Finance &
4. Foerster et al. (2017): Retail financial advice: Does one size fit all? Banking Comterencelasiteliasianyans feciinologicallUniversitys

faculty Angie Low, Zhang Huai and Lau Sie Ting.

5. Rooik M et al. (2009): Fiinancial literacy and stock market participation



	Slide 1

